WILLIAM GRANT & SONS

Role Title Net Revenue Manager - Trade Investment Effectiveness
Internal Reference BBUCOM-0024

Business Unit / Group Function BBU

BU Team / Sub-Function Commercial

Location London

Team Leader Role Global Head of Trade Investment Effectiveness

Role Level 4A

Team Members No

Role Purpose

Lead the implementation of Trade Investment Effectiveness programmes in target markets. Works with markets
to create local project plans, deploy supporting tools, deliver training and drive lasting change to improve return
on investment.

Accountabilities

« Support the design of the Trade Investment Effectiveness programmes to improve trade spend efficiencies, net
revenue and profitability

« Leads the implementation of a consistent measurement and evaluation (M&E) process in market

« Responsible for working with the markets to co-develop & implement the trade spend management tools.

« Supports markets to implement best practice trade terms, ensuring they are conditional, working & measured
« Works with GTS, NRM and any external partners on developing the next generation pricing analytics, tools and
data automation.

« Working across multiple teams / stakeholders to drive pricing delivery influencing commercial teams to make
better decisions to maximize NSV per 9L and GC

« Drive better management and effectiveness of Commercial Discounts (CD’s), ensuring consistent application of
the chart of accounts

« Create a monthly reporting scorecard aligned to global commercial standards

« As part of the Net Revenue Management team, build sustainable NRM understanding and capabilities across the
business

+ Develop strong relationships with key partners to ensure alignment across the Group, working pro-actively and
constructively with the relevant teams and supporting cross-functional collaboration




